METAL FORMING

DIVISION

MARKET ENVIRONMENT
AND BUSINESS DEVELOPMENT

In a solid economic environment overall, the Metal
Forming Division’s upward trend of the previous
years continued in 2017/18 as well. This positive
developmentis due not just to the economic tail-
wind, but increasingly also to the projects imple-
mented in recent years. Worth mentioning in this
connection is the fact that not least the division’s
two small business units—Precision Strip & Ware-
house & Rack Solutions—made material contri-
butions to its good performance.

The Automotive Components business segment
profited in the past business year from demand
levels that remained excellent, which is also illus-
trated by the fact that 2017 was the fourth con-
secutive year of rising vehicle registrations in the
European Union. At just over 15 million new pas-
senger car registrations, this is the first time that
registrations are back to pre-crisis levels. Follow-
ing a massive, longer-term meltdown in the wake
of the financial and economic crisis 2008/09, the
statistics on new vehicle registrations particularly
in Southern European countries show that this
market has returned to strong growth in recent
years. The strategic expansion of the production
capacities in the non-European core markets of
the Automotive Components business segment
is proceeding as planned. This means that Euro-
pean premium customers in particular are in-
creasingly being supplied at their sites in the United
States and China by local voestalpine facilities.
The Tubes & Sections business segment benefited
especially from very good demand in the com-

mercial vehicle and agricultural machine industry.
The construction machinery unit also profited
from accelerating demand. Regionally, the
European core markets saw highly satisfactory
momentum, whereas the construction industry
particularly in Great Britain continued to lose mo-
mentum throughout the year in consequence of
the negative BREXIT vote. In 2017/18, Brazil, our
most important South American market, finally
showed first signs of an economic recovery after
years of a recession. The considerable strength-
ening of project activity in the solarindustry must
be emphasized in this connection. In the United
States, customer orders became ever more vola-
tile on a merely moderate level. In Ching, by con-
trast, demand especially for customer-specific
product solutions improved relative to the previ-
ous years. Demand momentum in the passive
safety components product area forthe automo-
tive industry, which produces high-tech tube com-
ponents for safety belt tensioners as well as air-
bags, was strong. The acquisition of coating
facilities in Romania enabled the division in De-
cember 2017 to further extend the process chain
in this segment.

Thanks to its excellent market position, the Preci-
sion Strip business segment recorded high order
levels for both bi-metal strip and special strip steel,
but demand from the sawmill industry (wood and
stone saws) in both Europe and China also im-
proved greatly compared with the previous year.
Substantial growth was recorded in the sophisti-
cated thin-strip area too.

Changing consumption patterns in favor of on-
line purchases are having a positive effect on the
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KEY FIGURES OF THE METAL FORMING DIVISION

In millions of euros 2016/17 2017/18 Change
in %

Revenue 2,426.1 2,743.4 13.1

EBITDA 317.0 325.2 2.6

EBITDA margin 13.1% 11.9%

EBIT 210.7 212.8 1.0

EBIT margin 8.7% 7.8%

Employees (full-time equivalent) 11,073 12,003 8.4

Warehouse & Rack Solutions segment. Catalog
companies and online retailers are increasingly
investing in efficient inventory systems which, in
turn, continuously boosts the number of projects.
As a result, the volume of orders received in the
business year 2017/18 for high-bay warehouses
and storage systems made of steel sections stretch-
es farinto the future.

FINANCIAL KEY PERFORMANCE
INDICATORS

In a solid economic environment, the Metal Form-
ing Division posted revenue growth and slightly
improved its earnings performance. All four of the
division’s business segments contributed equally
to the increase in revenue by 13.1% from EUR
2,426.1 millioninthe previousyearto EUR 2,743.4

million in 2017/18. While the positive economic
environment had a particularly strong effect
on the development of revenue in the Tubes &
Sections, Precision Strip, and Warehouse & Rack
Solutions business segments, the expansion of
activities at non-European sites further boosted
the performance of the Automotive Components
business segment. Interms of earnings, itis largely
thanks to the division’s two smaller business seg-
ments, Precision Strip and Warehouse & Rack
Solutions, that the operating income (EBITDA)
rose by 2.6% from EUR 317.0 million in the busi-
ness year 2016/17 to EUR 325.2 million in the
past business year. The Tubes & Sections and
Automotive Components business segments, on
the other hand, posted slightly weaker EBITDA.
The performance of the Automotive Components
segment was affected in particular by the accel-
erated start-up of new facilities and plants at sites
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in North America and China and the resulting
start-up costs, whereas Tubes & Sections was
confronted with contradictory economic trends
in its main markets. Due to the substantial increase
in revenue, the EBITDA margin fell by 13.1%
to 11.9% year over year. The profit from opera-
tions (EBIT) also rose slightly, specifically, by 1.0%
from EUR 2710.7 million to EUR 2712.8 million. Yet
the EBIT margin, too, fell as a result of the rela-
tively strongerrevenue growth from 8.7%to 7.8%.
Adirect quarter-to-quarter comparison between
the third and the fourth quarters of 2017/18 shows
a significant upward trend in revenue and an
even greaterincrease in profitability. Specifically,
the division succeeded in raising its revenue be-
tween the second-to-last and the last quarter by
10.3% from EUR 676.2 million to EUR 745.6 mil-
lion. The two large business segments, Tubes &
Sections as well as Automotive Components, pre-
sented the largest revenue growth not just in ab-
solute terms but also in percentage terms. All

four business segments posted increases in earn-
ings, with Tubes & Sections showing the strongest
growth. On the whole, the division’s operating
result (EBITDA) climbed by 22.5% from EUR 72.6
million in the third quarter to EUR 88.9 million in
the fourth quarterof 2017/18. In turn, this pushed
up the EBITDA margin from 10.7% to 11.9%. The
increase in the profit from operations (EBIT) was
even better: it soared by more than a third from
EUR 44.2 millionto EUR 59.9 million in the quarter-
to-quarter comparison, pushing the EBIT margin
from 6.5% in the third quarterto 8.0% in the fourth
quarter of 2017/18.

At 12,003, the number of employees (FTE) in the
Metal Forming Division as of March 31, 2018,
surpassed the previous year's figure (11,073) by
8.4%. This increase is due primarily to the ex-
pansion of the automotive activities at sites out-
side of Europe.
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CUSTOMERS OF THE METAL FORMING DIVISION

As percentage of divisional revenue, business year 2017/18
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MARKETS OF THE METAL FORMING DIVISION

As percentage of divisional revenue, business year 2017/18
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QUARTERLY DEVELOPMENT OF THE METAL FORMING DIVISION

In millions of euros 1stquarter 2 quarter 37 quarter 4t quarter BY

2017/18 2017/18 2017/18 2017/18 2017/18
Revenue 672.7 648.9 676.2 745.6 2,743.4
EBITDA 88.6 75.1 72.6 88.9 325.2
EBITDA margin 13.2% 11.6% 10.7% 11.9% 11.9%
EBIT 61.3 47 .4 44.2 59.9 212.8
EBIT margin 9.1% 7.3% 6.5% 8.0% 7.8%
Employees (full-time equivalent) 11,300 11,498 11,634 12,003 12,003
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