STEEL DIVISION

MARKET ENVIRONMENT
AND BUSINESS DEVELOPMENT

The economic upward trend in the Steel Division
already evident in the closing quarter of the past
business year continued (with the usual seasonal
fluctuations) throughout the business year
2017/18. Supported especially by increasing mo-
mentum in Europe over the course of the year,
the division succeeded in delivering its best result
by far since the onset of the financial and eco-
nomic crisis. In addition to the favorable environ-
ment, the excellent development stems not least
from the consistent implementation of our efforts
to boost efficiency across all stages of value cre-
ation. This was proof yet again that continuous
process and cost-optimization measures are not
inconsistent with an ambitious approach to qual-
ity. Furthermore, the investments made in the past
years into the continuous expansion of the prod-
uct mix have played a crucial role in the division’s
excellent performance.

As expected, Chinag, the world’s largest steel pro-
ducer, also influenced the European steel market
in 2017718, primarily because Chinese steel pro-
ducers tried to stick to their policy of steadily ex-
panding global exports over the past years in
order to offset slowing domestic demand. How-
ever, trade measures in the form of across-the-
board import duties (including in Europe) as well
as growing public resistance to rising air pollution
in urban centers led in 2017 to the first serious
efforts to close down ageing Chinese steel pro-
duction capacities. The significant decline in
Chinese exports over the course of the calendar

year 2017 should be considered in this light and
in relation to positive demand in China’s domes-
tic market. All in all, ultimately steel imports to
Europe did not decline as a result regardless, be-
cause rising imports from other countries (includ-
ing Turkey, India, South Koread, and Iran) offset
lower Chinese delivery volumes. But the decline
in China’s tendency to flood markets reduced the
pressure on the market. Against this backdrop,
the European steel industry’s capacity utilization
rates increased significantly in 2017.

Towards the end of the business year 2017/18,
the announcements by the US administration of
their intention to impose global punitive import
tariffs on steel imports to the United States led to
uncertainty with respect to future developments
in an otherwise thriving market environment. The
EU Commission initiated intensive efforts, which
were still ongoing at the time of Annual Report
was written, to achieve a permanent exemption
for the European steel industry. Although the di-
rectimpact on the Steel Division of import restric-
tions into the USAis limited, any diversionary ef-
fects on the global trade flows of steel products
could represent a potential threat to some extent.
At the end of March 2018, the European Com-
mission initiated a “Safeguard Measures” proce-
dure to curb the threat of a flood of imports to
Europe.

In terms of sales, the Steel Division profited from
the excellent performance of all of its key indus-
try segments during the business year 2017/18.
The division’s most important (in terms of volume)
as well as qualitatively most sophisticated cus-
tomer segment—the automotive industry—saw
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KEY FIGURES OF THE STEEL DIVISION

In millions of euros 2016/17 2017/18 Change
in %

Revenue 3,912.4 4,772.7 22.0

EBITDA 563.9 908.2 61.1

EBITDA margin 14.4% 19.0%

EBIT 263.2 592.9 125.3

EBIT margin 6.7% 12.4%

Employees (full-time equivalent) 10,898 11,020 1.1

strong and stable demand. In 2017, the automo-
tive manufacturers succeeded in boosting sales
of passenger cars in Europe for the fourth yearin
a row. Even in the Steel Division’s most important
premium segment, which has been booming for
years, the number of vehicle registrations contin-
ued to rise even further. All in all, demand from
the white goods and consumer goods sectors re-
mained high. During the past business year, the
mechanical engineering industry was embedded
in an increasingly dynamic market environment
based on improved capacity utilization in the in-
dustry together with the stable low interest rate
environment.

Although project activity in the oil and gas sector
was only moderate overall, the Heavy Plate busi-
ness segment secured several large volume or-
ders with extremely exacting production specifi-
cations in this sector. In lieu of deliveries for the
“Nord Stream II” pipeline project, which were suc-

cessfully completed by the end of the business
year 2017/18, currently follow-up orders for ex-
tremely sophisticated steel grades, especially in
the deep-sea pipeline segment, are being com-
pleted.

The first year of full-capacity production at the
direct reduction plant in Corpus Christi, Texas,
USA, was characterized by excellent product qual-
ity, a solid market environment, but also numer-
ous freak weather conditions. While the plant and
the surrounding areq, in particular, were impact-
ed by Hurricane Harvey at the end of August and
in September 2017, winter weather, which was
wholly atypical for Texas, and which had a sub-
stantial impact on the site’s supply infrastructure,
hitin January 2018. Despite these adversities, the
plant fulfilled its contractual obligations by sup-
plying its customers throughout the entire busi-
ness year 2017/18.
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FINANCIAL KEY PERFORMANCE
INDICATORS

The excellent performance of the Steel Division
in the business year 2017/18 is immediately evi-
dent from the figures, particularly revenue as well
as the operating result (EBITDA) which reached
an unprecedented level—thanks also to the HBI
plant in Texas, USA, which was almost fully op-
erational this year for the first time. Revenue rose
by 22.0% year overyear from EUR 3,912.4 million
in 2016/17 to EUR 4,772.7 million in 2017/18.
While delivery volumes roughly matched the re-
cord volume achieved in 2016/17—due above
all to excellent demand—the price of high-quality
grades was significantly higher than in the pre-
vious year. The direct reduction plant in Texas,
USA, which was officially inaugurated in October
2016 and has been in regular operation (subject
to weather-related interruptions) since the be-
ginning of the business year, as well as the Heavy
Plate business segment, which succeeded in sig-
nificantly boosting deliveries and simultaneously
raising prices, have been key to the revenue growth
in the current business year. Together with a gen-
eral increase in the gross margin and a continued
strong focus on cost optimization, these two busi-
ness segments also contributed significantly to
the improvement of the operating result (EBITDA)
of the Steel Division by 61.1% as of the close of
the year, from EUR 563.9 million to EUR 908.2
million. This lifted the EBITDA margin from 14.4%
to 19.0%. Profit from operations (EBIT) soared

125.3%, from EUR 263.2 million to EUR 592.9
million, during the same period, almost doubling
the EBIT margin from 6.7% to 12.4%.

In a direct quarter-to-quarter comparison be-
tween the third and fourth quarters of 2017/18,
the Steel Division demonstrated a surge in both
revenue and results, which stems primarily from
the significant growth in delivery volumes, itself
the result of traditionally rising demand during
the first quarter of the calendar year. In light of
the positive market environment, at the start of
the calendaryearthe division succeeded in pass-
ing the preceding increases in raw material costs
on to the marketin connection with the fairly large
number of renegotiated contracts. As a result, the
Steel Division was able to boost its revenue by
10.3%, from EUR 1,176.2 million in the third quar-
terto EUR 1,297.7 million in the fourth quarter of
the business year. EBITDA rose by 22.2% during
the same period, from EUR 209.5 million to EUR
256.0 million, primarily due to the quarter-on-
quarter increase in the sales volume of about
10%, while EBIT improved by as much as one
third, from EUR 130.9 millionto EUR 174.1 million.
The EBITDA margin rose from 17.8% in the third
quarterto 19.7% in the fourth quarterof 2017/18,
while the EBIT margin increased in the same pe-
riod from 11.1% to 13.4%.

As of March 31, 2018, the Steel Division had
11,020 employees (FTE), an increase of 1.1%
compared with the figure (10,898 employees) as
of on the previous year's reporting date.
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CUSTOMERS OF THE STEEL DIVISION

As percentage of divisional revenue, business year 2017/18
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QUARTERLY DEVELOPMENT OF THE STEEL DIVISION

European Union
(of which Austria: 16%)

In millions of euros 1stquarter 2 quarter 37 quarter 4t quarter BY

2017/18 2017/18 2017/18 2017/18  2017/18
Revenue 1,213.3 1,085.5 1,176.2 1,297.7 4,772.7
EBITDA 227.8 214.9 209.5 256.0 908.2
EBITDA margin 18.8% 19.8% 17.8% 19.7% 19.0%
EBIT 150.2 137.7 130.9 174.1 592.9
EBIT margin 12.4% 12.7% 11.1% 13.4% 12.4%
Employees (full-time equivalent) 10,810 10,905 10,879 11,020 11,020
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HIGH PERFORMANCE
METALS DIVISION

MARKET ENVIRONMENT
AND BUSINESS DEVELOPMENT

The economic environment improved substan-
tially in the business year 2017/18 compared with
the previous year—also forthe High Performance
Metals Division. This positive change stabilized
as the yearwore on, especially with respect to in-
vestments in the onshore oil and gas sector, but
offshore activities stagnated at a low level. In their
capacity as major drivers of demand for tool and
high-speed steel, both the automotive industry
and the consumer goods industry continued to
develop along a positive trajectory worldwide.
While sales of special forging products for the
aerospace industry were a bit more volatile this
past business yearthan in previous years, the fun-
damentals remained dynamic. By contrast, the
situation in “conventional” power plant and en-
ergy engineering was critical yet again through-
out the entire past business year.

Regionally speaking, the High Performance Metals
Division benefited first and foremost from Europe’s
economic recovery. The automotive industry was
the main driver of strong order levels yet again,
followed by the mechanical engineering industry,
which gained strength throughout the year, as
well as the oil and gas sector. Developments in
the NAFTA region, by contrast, were fueled by
ambivalent trends. For one, order levels devel-
oped more orless positively due to advantageous
market conditions in the automotive industry
(especially in Mexico) and a significant upward
trend in the oil and gas industry; for another, how-

ever, both the change inthe US dollarto euro rate
parity and increasing protectionist trends had a
negative impact on economic sentiment. Most
recently, the economic climate in Brazil showed
slight signs of a recovery on the heels of a multi-
year recession. Production figures particularly for
the entire industrial sector—above all automotive
construction, but the oil industry too—rose forthe
first time in years, which had a positive effect on
the economic climate overall. Impairment losses
of EUR 10 million were recognized on property,
plant and equipment in the fourth quarter of
2017/18 due to the demand for protectionist
tariffs on the part of the United States with respect
to steel imports from Brazil and the resulting un-
certainties for the Villares special steel plant in
Sumaré, Brazil forwhich the United States are the
most important export market. In Asia, particu-
larly China but also increasingly India, the division
benefited chiefly from very good developments
in consumer goods and the resulting high demand
fortool steel. The investments and acquisitions of
the previous years in Asia in the Value Added Ser-
vices segment further strengthened our global
market position in these rapidly growing markets.
To pushits strategy of becoming a market leader
in cutting-edge technologies, the High Perfor-
mance Metals Division is establishing additive
manufacturing capacities (“3D printing”) for
components in the challenging metals segment
in Europe as well as in North America and Asia.
Linking the respective local additive manufac-
turing centers with the powder production
plants in both Kapfenberg, Austria, and Hagfors,
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KEY FIGURES OF THE HIGH PERFORMANCE METALS DIVISION

In millions of euros 2016/17 2017/18 Change
in %

Revenue 2,697.9 2,918.0 8.2

EBITDA 395.2 453.9 14.9

EBITDA margin 14.6% 15.6%

EBIT 252.7 297.6 17.8

EBIT margin 9.4% 10.2%

Employees (full-time equivalent) 13,733 14,274 3.9

Sweden, is aimed at ensuring in the medium term
that the division achieves technology leadership
across the entire process chain.

Compared with the previous year, manufacturing
saw a substantial improvement in capacity
utilization in almost all production facilities. Im-
proved conditions overall in both the automotive
and the oil and gas sectors were the critical drivers
of volume. The sales volumes for aerospace prod-
ucts developed at a solid stable pace. By con-
trast, the open die forging products segment for
the heavy mechanical and energy engineering
industries remained challenging due to difficul-
ties with respect to demand, which continued un-
abated.

In the Value Added Services business segment,
the strategy of distinguishing the division from the
competition through the broadest possible ser-
vices portfolio progressed as planned during the

past business year. The division’s 160 service
centers worldwide are a key to its ability to distin-
guish itself from the competition. Ultimately, they
provide the basis for positioning the division as a
premium service provider in toolmaking.

FINANCIAL KEY PERFORMANCE
INDICATORS

In ayear-over-year comparison, the positive mar-
ket environment led to dramatic improvements
in the division’s key financial performance indi-
cators. As far as revenue is concerned, all major
production facilities as well as sales areas suc-
ceeded in expanding their volume—in some cas-
es considerably. The increase is borne by both
improved prices and rising quantities. On the
whole, the division’s revenue rose by 8.2%, from
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EUR 2,697.9 million in 2016/17 to EUR 2,918.0
million in the past business year. The operating
result (EBITDA) climbed by 14.9%, from EUR 395.2
million in the previous year to EUR 453.9 in the
current year, which also led to an improvement
in the EBITDA margin by one percentage point
from 14.6% to 15.6%. The slightly lower absolute
increase in the profit from operations (EBIT) stems
from the aforementioned impairment losses of
EUR 10 million on property, plant and equipment
at the Brazilian Villares site in the fourth quarter
of 2017/18. Hence EBIT rose by 17.8%, specifi-
cally, from EUR 252.7 million (margin of 9.4%) in
the previous year to currently EUR 297.6 million
(margin of 10.2%).

Adirect comparison of the third and fourth quar-
ters of 2017/18 shows that the High Performance
Metals Division succeeded in expanding its rev-
enue by 11.3% from EUR 703.5 million to EUR
783.1 million, mainly due to the substantial in-
crease in delivery volumes, but also due to the
cost-driven increase in prices, albeit to a lesser
degree. As regards the delivery volumes, the level

achieved in the final quarter of the business year
harked back to that achieved in the first quarter
of 2012/13. Due to the strength of the market,
EBITDA jumped 21.9% in the fourth quarter of
2017/18 to EUR 124.9 million (previous quarter:
EUR 102.5 million). This signifies an increase from
14.6% to 15.9% in the EBITDA margin. Owing to
non-recurring depreciation in Brazil, the improve-
ment in EBIT was a little less pronounced in the
fourth quarter of 2017/18, but it rose nonetheless
by 18.0% from EUR 66.7 million in the third quar-
terto EUR 78.7 million in the subsequent quarter.
A direct quarter-on-quarter comparison also
shows that the EBIT margin improved from 9.5%
to 10.0%.

As of March 31, 2018, the High Performance
Metals Division had 14,274 employees (FTE). This
corresponds to anincrease of 3.9% overthe num-
ber (13,733 FTE) on the previous year's reporting
date, due in particular to the large production
volume and the resulting excellent capacity uti-
lization at all manufacturing plants.
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CUSTOMERS OF THE HIGH PERFORMANCE METALS DIVISION

As percentage of divisional revenue, business year 2017/18
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MARKETS OF THE HIGH PERFORMANCE METALS DIVISION

As percentage of divisional revenue, business year 2017/18
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QUARTERLY DEVELOPMENT OF THE HIGH PERFORMANCE METALS DIVISION

In millions of euros 1stquarter 2 quarter 37 quarter 4t quarter BY
2017/18 2017/18 2017/18 2017/18 2017/18

Revenue 739.3 692.1 703.5 783.1 2,918.0
EBITDA 127.4 99.1 102.5 124.9 453.9
EBITDA margin 17.2% 14.3% 14.6% 15.9% 15.6%
EBIT 89.6 62.6 66.7 78.7 297.6
EBIT margin 12.1% 9.0% 9.5% 10.0% 10.2%
Employees (full-time equivalent) 13,823 13,950 14,049 14,274 14,274
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METAL ENGINEERING

DIVISION

MARKET ENVIRONMENT
AND BUSINESS DEVELOPMENT

While the Metal Engineering Division generates
about two-thirds of its revenue in the railway in-
frastructure and oil and gas customer segments,
unlike almost all other industries, prices in these
sectors were largely subdued in the business year
2017/18.Atthe end of 2016 already, when a clear
upward trend began in most economic sectorsin
Europe, demand in the railway infrastructure sec-
tor, with the exception of China, developed only
moderately and hence distinctly from the eco-
nomic euphoria that was setting in elsewhere.
Towards the end of the business year 2017/18,
however, there were first signs of a recovery in de-
mand, albeit in a market environment that re-
mains highly competitive.

Against this backdrop, the Rail Technology busi-
ness segment in particular was confronted with
challenging conditions in the business year
2017/18, especially in Europe. Overall, capacity
utilization was satisfactory, but there was strong
competition with respect to rail project pricing.
There was also very little momentum in European
rail suppliers’ traditional export markets. Due to
low raw material prices, the level of logistics ac-
tivity in the mining regions of Brazil and South
Africa was fairly modest. In the Gulf States, which
strongly depend on crude oil, investments in the
railway infrastructure were greatly reduced.

The performance of the Turnout Systems business
segment was much more positive, partially due
toits expanded global market presence, but also
as a positive consequence of its leading techno-

logical and market position in the demanding
turnout sector. Furthermore, a weakening of de-
mand in individual regions was offset by other
volume increases—for example, in connection
with high-speed lines in China. The demand for
turnouts for heavy-haul transports in the USA,
which fell sharply in 2016 due to low freight trans-
port volumes, showed the first signs of recovering
in 2017.

Inthe business year 2017/18, the Wire Technology
business segment benefited from excellent de-
mand momentum, especially in the automotive
industry. The new, state-of-the-art, fully digitalized
wire rod mill in Leoben/Donawitz, Austria, which
wentinto full operation in the first half of the busi-
nessyear following a slightly longer start-up phase,
was running at full capacity in the second half of
the year. Now, both external and internal wire rod
customers have access to pre-material that meets
all quality requirements for wire products. As a
result of challenging market conditions, which
continue unabated, the ultra high-strength fine
wire product segment, which primarily serves the
solarand photovoltaics industry, had to recognize
EUR 15 million in impairment losses on property,
plant and equipment in the first half of 2017/18,
which had a corresponding negative one-time
effect on earnings.

The Tubulars (seamless tubes) business segment,
which manufactures primarily products for the oil
and gas sector, benefited in the business year
2017/18 from the accelerating recovery in drill-
ing activities in the United States. As a result, the
production site in Kindberg, Austria, saw full
capacity utilization of the units throughout the
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KEY FIGURES OF THE METAL ENGINEERING DIVISION

In millions of euros 2016/17 2017/18 Change
in %

Revenue 2,684.6 2,989.7 11.4

EBITDA 360.8 372.0 3.1

EBITDA margin 13.4% 12.4%

EBIT 200.8 191.0 -4.9

EBIT margin 7.5% 6.4%

Employees (full-time equivalent) 13,157 13,4871 2.5

business year 2017/18, but prices improved only
gradually, mainly due to exchange rate effects.
Order activity in the Gulf States, which was re-
strained in the first half of the year, improved in
the second half, though here, too, the pricing
situation remained a challenge. Demand for in-
dustrial pipes, such as those used in crane and
tunnel construction or in the commercial vehicle
industry among others, was solid throughout the
year thanks to the economic climate.

The Welding Consumables business segment,
which is also highly active in the energy segment,
also saw good capacity utilization in 2017/18,
but simultaneously faced high price competition.
In the interest of alleviating this pressure, efforts
are currently being stepped up to gain a foothold
in previously less developed industry segments,
while at the same time cost measures are again
being intensified.

FINANCIAL KEY PERFORMANCE
INDICATORS

The increase in revenue in the Metal Engineering
Division is primarily the result of passing the in-
crease in pre-material costs on to customers. In
the Tubulars business segment, it is also due to
the overall improved economic environment in
the oil and gas sector. As a result, the Tubulars
business segment also is the one that made
the largest contribution to the division’s 11.4%
increase in revenue in 2017/18, from EUR
2,684.6 million in the previous year to currently
EUR 2,989.7 million. Despite increasing compe-
tition, the Rail Technology business segment
succeeded in keeping delivery volumes stable
year over year, while Wire Technology reported
slightly lower delivery volumes. However, due
to a generally positive price trend, all of the
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division’s business segments were able to lift their
revenue in 2017/18.

As the positive and negative factors more or less
balanced each other out in the past business year,
the Metal Engineering Division's earnings perfor-
mance was relatively stable compared with the
previous year. Thanks to the gradual upward trend
in the Tubulars business segment on account of
the slow yet continuous improvement in prices for
seamless tubes, the division more than offset the
pressure on margins in the rail sector and the
higher start-up costs for the new wire rod mill in
the first half of 2017/18. While the Turnout Sys-
tems business segment was able to maintain the
previous year’s excellent earnings performance,
the Welding Consumables business segment suf-
fered slight losses as a result of the ongoing weak-
ness of the traditional energy sector. Overall, the
Metal Engineering Division increased its operat-
ing result (EBITDA) by 3.1% from EUR 360.8 mil-
lion (margin of 13.4%) in the previous yearto cur-
rently EUR 372.0 million (margin of 12.4%). The
fact that the profit from operations (EBIT) of EUR
191.0 million in the business year 2017/18 was
4.9% lower than the previous year's level of EUR
200.8 million stems from the initial depreciation
of the new wire rod mill at the beginning of the
businessyear2017/18, forone, and from EUR 15
million in negative one-time effects due to im-
pairment on property, plant and equipment in
the ultra high-strength fine wire product segment,
for another. This caused the EBIT margin to de-
cline from 7.5% to 6.4%.

The direct quarter-to-quarter comparison shows
a clearupward trend, especially in terms of earn-
ings.The 3.1% increase in revenue from EUR 727.8
million to EUR 750.7 million between the third and
fourth quarters also shows a positive trend. While
the Rail Technology and Turnout Systems business
segments were confronted with lower revenue due
to winter-related lower investments in the railway
infrastructure, the other three business segments
reported significant revenue increases. The stron-
gest driver of the improvement in earnings was
the Wire Technology division, which significantly
improved its performance in the final quarter
thanks to the new, now fully operational, wire rod
mill. Rail Technology was the only business seg-
ment whose earnings in the fourth quarter were
slightly lower than in the previous quarter. The di-
rect quarter-to-quarter comparison shows that
the profit from operations (EBITDA) rose by
31.6% from EUR 83.9 million to EUR 110.4 mil-
lion, boosting the margin from 11.5% to 14.7%.
The percentage increase in EBIT was even clearer,
soaring by 57.9% from EUR 42.5 million (margin
of 5.8%) in the third quarter to EUR 67.71 million
(margin of 8.9%) in the fourth quarter of 2017/18.

As of the end of the business year 2017/18, the
number of employees (FTE) in the Metal Engineer-
ing Division was 13,481, or 2.5% higher than the
previous year's figure (13,157). This increase re-
sults primarily from the rising production volume
in the Tubulars business segment.
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CUSTOMERS OF THE METAL ENGINEERING DIVISION

As percentage of divisional revenue, business year 2017/18
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MARKETS OF THE METAL ENGINEERING DIVISION
As percentage of divisional revenue, business year 2017/18
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QUARTERLY DEVELOPMENT OF THE METAL ENGINEERING DIVISION

In millions of euros 1stquarter 2 quarter 37 quarter 4t quarter BY

2017/18 2017/18 2017/18 2017/18  2017/18
Revenue 770.0 741.2 727.8 750.7 2,989.7
EBITDA 87.2 90.5 83.9 110.4 372.0
EBITDA margin 11.3% 12.2% 11.5% 14.7% 12.4%
EBIT 47.0 34.4 42.5 67.1 191.0
EBIT margin 6.1% 4.6% 5.8% 8.9% 6.4%
Employees (full-time equivalent) 13,274 13,450 13,267 13,481 13,481
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METAL FORMING

DIVISION

MARKET ENVIRONMENT
AND BUSINESS DEVELOPMENT

In a solid economic environment overall, the Metal
Forming Division’s upward trend of the previous
years continued in 2017/18 as well. This positive
developmentis due not just to the economic tail-
wind, but increasingly also to the projects imple-
mented in recent years. Worth mentioning in this
connection is the fact that not least the division’s
two small business units—Precision Strip & Ware-
house & Rack Solutions—made material contri-
butions to its good performance.

The Automotive Components business segment
profited in the past business year from demand
levels that remained excellent, which is also illus-
trated by the fact that 2017 was the fourth con-
secutive year of rising vehicle registrations in the
European Union. At just over 15 million new pas-
senger car registrations, this is the first time that
registrations are back to pre-crisis levels. Follow-
ing a massive, longer-term meltdown in the wake
of the financial and economic crisis 2008/09, the
statistics on new vehicle registrations particularly
in Southern European countries show that this
market has returned to strong growth in recent
years. The strategic expansion of the production
capacities in the non-European core markets of
the Automotive Components business segment
is proceeding as planned. This means that Euro-
pean premium customers in particular are in-
creasingly being supplied at their sites in the United
States and China by local voestalpine facilities.
The Tubes & Sections business segment benefited
especially from very good demand in the com-

mercial vehicle and agricultural machine industry.
The construction machinery unit also profited
from accelerating demand. Regionally, the
European core markets saw highly satisfactory
momentum, whereas the construction industry
particularly in Great Britain continued to lose mo-
mentum throughout the year in consequence of
the negative BREXIT vote. In 2017/18, Brazil, our
most important South American market, finally
showed first signs of an economic recovery after
years of a recession. The considerable strength-
ening of project activity in the solarindustry must
be emphasized in this connection. In the United
States, customer orders became ever more vola-
tile on a merely moderate level. In Ching, by con-
trast, demand especially for customer-specific
product solutions improved relative to the previ-
ous years. Demand momentum in the passive
safety components product area forthe automo-
tive industry, which produces high-tech tube com-
ponents for safety belt tensioners as well as air-
bags, was strong. The acquisition of coating
facilities in Romania enabled the division in De-
cember 2017 to further extend the process chain
in this segment.

Thanks to its excellent market position, the Preci-
sion Strip business segment recorded high order
levels for both bi-metal strip and special strip steel,
but demand from the sawmill industry (wood and
stone saws) in both Europe and China also im-
proved greatly compared with the previous year.
Substantial growth was recorded in the sophisti-
cated thin-strip area too.

Changing consumption patterns in favor of on-
line purchases are having a positive effect on the
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KEY FIGURES OF THE METAL FORMING DIVISION

In millions of euros 2016/17 2017/18 Change
in %

Revenue 2,426.1 2,743.4 13.1

EBITDA 317.0 325.2 2.6

EBITDA margin 13.1% 11.9%

EBIT 210.7 212.8 1.0

EBIT margin 8.7% 7.8%

Employees (full-time equivalent) 11,073 12,003 8.4

Warehouse & Rack Solutions segment. Catalog
companies and online retailers are increasingly
investing in efficient inventory systems which, in
turn, continuously boosts the number of projects.
As a result, the volume of orders received in the
business year 2017/18 for high-bay warehouses
and storage systems made of steel sections stretch-
es farinto the future.

FINANCIAL KEY PERFORMANCE
INDICATORS

In a solid economic environment, the Metal Form-
ing Division posted revenue growth and slightly
improved its earnings performance. All four of the
division’s business segments contributed equally
to the increase in revenue by 13.1% from EUR
2,426.1 millioninthe previousyearto EUR 2,743.4

million in 2017/18. While the positive economic
environment had a particularly strong effect
on the development of revenue in the Tubes &
Sections, Precision Strip, and Warehouse & Rack
Solutions business segments, the expansion of
activities at non-European sites further boosted
the performance of the Automotive Components
business segment. Interms of earnings, itis largely
thanks to the division’s two smaller business seg-
ments, Precision Strip and Warehouse & Rack
Solutions, that the operating income (EBITDA)
rose by 2.6% from EUR 317.0 million in the busi-
ness year 2016/17 to EUR 325.2 million in the
past business year. The Tubes & Sections and
Automotive Components business segments, on
the other hand, posted slightly weaker EBITDA.
The performance of the Automotive Components
segment was affected in particular by the accel-
erated start-up of new facilities and plants at sites
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in North America and China and the resulting
start-up costs, whereas Tubes & Sections was
confronted with contradictory economic trends
in its main markets. Due to the substantial increase
in revenue, the EBITDA margin fell by 13.1%
to 11.9% year over year. The profit from opera-
tions (EBIT) also rose slightly, specifically, by 1.0%
from EUR 2710.7 million to EUR 2712.8 million. Yet
the EBIT margin, too, fell as a result of the rela-
tively strongerrevenue growth from 8.7%to 7.8%.
Adirect quarter-to-quarter comparison between
the third and the fourth quarters of 2017/18 shows
a significant upward trend in revenue and an
even greaterincrease in profitability. Specifically,
the division succeeded in raising its revenue be-
tween the second-to-last and the last quarter by
10.3% from EUR 676.2 million to EUR 745.6 mil-
lion. The two large business segments, Tubes &
Sections as well as Automotive Components, pre-
sented the largest revenue growth not just in ab-
solute terms but also in percentage terms. All

four business segments posted increases in earn-
ings, with Tubes & Sections showing the strongest
growth. On the whole, the division’s operating
result (EBITDA) climbed by 22.5% from EUR 72.6
million in the third quarter to EUR 88.9 million in
the fourth quarterof 2017/18. In turn, this pushed
up the EBITDA margin from 10.7% to 11.9%. The
increase in the profit from operations (EBIT) was
even better: it soared by more than a third from
EUR 44.2 millionto EUR 59.9 million in the quarter-
to-quarter comparison, pushing the EBIT margin
from 6.5% in the third quarterto 8.0% in the fourth
quarter of 2017/18.

At 12,003, the number of employees (FTE) in the
Metal Forming Division as of March 31, 2018,
surpassed the previous year's figure (11,073) by
8.4%. This increase is due primarily to the ex-
pansion of the automotive activities at sites out-
side of Europe.
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CUSTOMERS OF THE METAL FORMING DIVISION

As percentage of divisional revenue, business year 2017/18
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MARKETS OF THE METAL FORMING DIVISION

As percentage of divisional revenue, business year 2017/18
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QUARTERLY DEVELOPMENT OF THE METAL FORMING DIVISION

In millions of euros 1stquarter 2 quarter 37 quarter 4t quarter BY

2017/18 2017/18 2017/18 2017/18 2017/18
Revenue 672.7 648.9 676.2 745.6 2,743.4
EBITDA 88.6 75.1 72.6 88.9 325.2
EBITDA margin 13.2% 11.6% 10.7% 11.9% 11.9%
EBIT 61.3 47 .4 44.2 59.9 212.8
EBIT margin 9.1% 7.3% 6.5% 8.0% 7.8%
Employees (full-time equivalent) 11,300 11,498 11,634 12,003 12,003
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